2020 LIFT Homeownership NOFA #2020-3
3.5 FINANCIAL ASSUMPTIONS FORM

Instructions
LIFT HO specific underwriting guidelines have been established as follows: 

· Financing identified and available for the Project development

· Letter of Interest (LOI) from construction lender for overall Project

· Project construction schedule supports that all homes in the Project will be ready for sale within 36 months of reservation of funds
· Demonstrate that Project applicant has done due diligence and that potential lenders exist, include corresponding down payment / terms for initial and future home buyers. This is based on a narrative response where applicant describes the mortgage market.

· Demonstrate experience or understanding in running a land lease or applicable association to ensure on-going compliance with the affordability requirements.

· Demonstrate knowledge and evidence of market for homeownership product to income eligible households (previous history, waitlist, community/regional homeownership market trends, etc.)

· Evidence that the current land zoning allows for the proposed Project; need for a zoning change is not allowable given time constraints of LIFT program.

· Valuation of land that justifies LIFT investment, as demonstrated by third party appraisal, tax assessment or real market value.
· An Applicant may choose to request a loan amount (not to exceed $100,000/unit) greater than the Real Market Value or Assessed Value of the property if the Applicant believes that the appraised value, which is submitted prior closing, will exceed the Real Market and/or Assessed Value.

· OHCS will consider the request for more than the what is supported by the valuation submitted at the time of application if the applicant is able to guarantee coverage of any gap in the requested LIFT loan amount that occurs as a result of the appraisal submitted during the fund reservation period (prior to closing) coming in lower than the LIFT request. 

· The only acceptable forms of gap coverage that can be used for the guarantee are cash or a loan. Documentation of the availability of the gap coverage must be submitted at the time of application (a commitment letter for the cash or an LOI for a loan).
· Construction costs estimated based on thorough and defensible methods.

· The information submitted must clearly show a need for LIFT funds

· For projects that are more than 4 units, a Phase I study is required prior to closing. If a project has 4 units or less, the project sponsor can choose to opt out of a Phase I study and instead certify that the sponsor will not request additional funds from OHCS to mitigate issues found before, during, and/or after construction and during operation that would have been discovered by a Phase I.  

· BOLI requirements, if applicable
· Profit: Profit from sales of homes is restricted to seven (7) percent of the sales price.
	1. Describe in detail how you arrived at your overall development budget for construction start.

	     


	2. Provide a timeline for your development budget that describes how your homeownership units will be ready for initial sale within 36 months of a LIFT funding reservation.

	     


	3. Have you secured construction financing? Please provide an LOI from a construction lender for overall project.

	     


	4. Have you reached out to mortgage lenders to determine whether served families will be able to access financing to purchase the proposed housing units? Please provide evidence/information of potential mortgage financing for the homebuyer. Evidence being lender information, loan program/s, financial structure (i.e. down payment/terms)

	     


	5. Please provide evidence that the proposed housing complies with current zoning.  Zoning changes due to time constraints will not be allowed unless documentation of process/timing can be provided.

	     


	6. Explain how you plan to maintain affordability of the housing unit until the affordability period expires.

	     


	7. Discuss any sources not currently committed to the project.  At what point in development will these sources be available? Capital fundraising campaigns that have not yet been completed are not considered realistic and available resources.

	     


	8. Explain how the choice of site for new construction including location, impact project costs.

	     


	

	9. Explain how the site location, project design and homeownership unit amenities are beneficial and appropriate for the target population.

	     

	

	10. Describe the sponsor’s financial investment or contribution to the project that will remain as a source, such as land donation, pre-development resources, existing reserves, etc.

	     



11. Complete the Sources Table below to show all non-OHCS sources of funding for project development.

Completed capital campaigns are considered cash. Planned or ongoing capital campaigns are not allowed as a funding source.
	Non-OHCS Source of funds


	Anticipated amount and type
	Institution Contact person and phone number 
	Anticipated
Terms
	Status (committed, conditional, tentative

	i.e. lender, grantor, etc.
	i.e. 25,000 grant
	I.M. Generous
503.123.4567
	i.e. 3%, 
30 years
	i.e. Loan committee meeting 9/1/02

	Lender
	     
	     
	     
	     

	Donated land
	     
	     
	     
	     

	Waived system development charges
	     
	     
	     
	     

	CDBG from city/county
	     
	     
	     
	     

	Local general revenue funds
	     
	     
	     
	     

	Property tax exemption
	     
	     
	     
	     

	Corporate or private contributions
	     
	     
	     
	     

	Operating subsidies (Non-OHCS)
	     
	     
	     
	     

	Existing Reserves
	     
	     
	     
	     

	Other:
	     
	     
	     
	     
	     

	Other:
	     
	     
	     
	     
	     

	Other:
	     
	     
	     
	     
	     


	13. List below the amount of contractor overhead and profit to be paid (including contractor liability insurance but excluding builders’ risk insurance and/or performance bond).

	Total contractor’s overhead to be paid
	$     

	Total contractor’s profit to be paid
	$     

	Total contractor’s general conditions to be paid
	$     

	Total contractor overhead, profit and general conditions for this project
	$     

	Percent of construction total    
	     %

	


	14. Describe the method by which replacement reserve estimates were developed.  Identify how the architect, contractor, or other professionals provided input. (e.g. costs used for the items, materials, appliances, and fixtures in the spreadsheet and expected life span). 
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