	Project Name:
	     
	
	
	

	Location:
	     
	
	
	

	Choose Project Community:
	[bookmark: Dropdown1]
	
	
	
	
	
	

	How many new units of affordable LIFT housing will be developed:
	[bookmark: Text2]     
	
	
	

	Total LIFT subsidy requested:
	[bookmark: Text1]$            
	
	
	
	
	
	

	LIFT subsidy per unit:
	$            
	
	
	
	
	
	



1) MF LIFT subsidy per unit (up to 20 points)

Projects requesting $75,000 per LIFT unit or less will receive 20 points.
Projects requesting $75,001 - $100,000 per LIFT unit or less will receive 10 points.

2) Readiness to Proceed (up to 15 points)
Will be based on Readiness to Proceed Questionnaire – Submission 3.2, no additional information is required for this questionnaire.
3) Demonstration of Construction Costs that are lower than comparable industry norms (up to 6 points)

a) Costs (including construction costs and architectural fees) are greater than or equal to 15% less than comparable RS Means data published by OHCS based on general project type, 6 points
b) Costs (including construction costs and architectural fees) are 5-14% less than comparable RS Means data published by OHCS based on general project type, 5 points
c) Costs (including construction costs and architectural fees) are 0-4% less than comparable RS Means data published by OHCS based on general project type, 4 points
d) Costs (including construction costs and architectural fees) are 1-5% of comparable RS Means data published by OHCS based on general project type, 3 points

	What are the Construction + Architectural Fees per square foot for proposed project:

To calculate: add total construction costs plus any architectural fees (excluding the balance of soft costs and acquisition cost), then divide by the total project square footage. 
	     





	
	1 Story Residential with:
	
	
	1 1/2 Story Residential with:

	
	Brick Veneer / Wood Frame ($119.53)
	
	
	Brick Veneer / Wood Frame ($115.66)

	
	Painted Concrete Block ($112.58)
	
	
	Painted Concrete Block ($108.11)

	
	Stucco on Wood Frame ($108.94)
	
	
	Stucco on Wood Frame ($104.34)

	
	Wood Siding / Wood Frame ($115.50)
	
	
	Wood Siding / Wood Frame ($111.35)



	
	2 Story Residential with:
	
	
	Bi-Level Residential with:

	
	Brick Veneer / Wood Frame ($106.77)
	
	
	Brick Veneer / Wood Frame ($98.22)

	
	Painted Concrete Block ($99.60)
	
	
	Painted Concrete Block ($92.71)

	
	Stucco on Wood Frame ($95.54)
	
	
	Stucco on Wood Frame ($89.67)

	
	Wood Siding / Wood Frame ($102.49)
	
	
	Wood Siding / Wood Frame ($94.97)
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	1-3 Story Apartment with:

	[bookmark: Check1]|_|
	Brick Veneer / Reinforced Concrete ($195.97)

	|_|
	Brick Veneer / Steel Frame ($177.89)

	|_|
	EIFS on Metal Studs / Steel Frame ($174.78)

	|_|
	Fiber Cement Siding / Wood Frame ($171.19)

	|_|
	Stone Veneer / Wood Frame ($184.89)

	|_|
	Stucco on Concrete Block / Reinforced Concrete ($187.58)

	
	

	
	4-7 Story Apartment with:

	|_|
	Brick Veneer / Reinforced Concrete ($193.94)

	|_|
	Brick Veneer / Steel Frame ($175.86)

	|_|
	Curtain Wall / Steel Frame ($183.34)

	|_|
	EIFS on Metal Studs / Steel Frame ($170.32)

	|_|
	Precast Concrete Panel / Reinforced Concrete ($204.55)

	|_|
	[bookmark: _GoBack]Stucco on Concrete Block / Reinforced Concrete ($183.96)








	Provide a justification for your building type selection; why is the selected building type the most comparable to the proposed project?  (no more than ½ page)

	[bookmark: Text3]     



4) Demonstration of innovation, efficiency, and replicability of building development or finance strategy (up to 9 points)
Provide a narrative for the Scoring Committee that demonstrates innovation, efficiency and replicability aspects of the proposed projects; to be scored up to 9 points (not to exceed 1 page).
     

5) Plans to address equity and diversity in the project through the use of Minority, Women and Emerging Small Business (MWESB) contracting, sub-contracting, and professional services. (up to 5 points)

Provide a narrative explaining your plan to engage MWESB contractors, sub-contractors and professional services. Please explain your commitment to a specific MWESB target and MWESB recruiting strategies (not to exceed ½ page).
     

6) Demonstration of Financial Viability (up to 10 points) 

Based on Financial Submissions including the Pro Forma and Financial Questionnaire; Submissions 3.4b no additional information required in this questionnaire.

7) Demonstration of capacity of the development team; understanding of development dynamics (up to 10 points)

Provide a narrative to demonstrate that the development team members have comprehensive understanding of the development process.  Applicant must succinctly overview the current status of the project, potential barriers to success and the strategies they plan to use to be successful in bringing the project to fruition.  The narrative should additionally include an overview of recent development experience of the core development team to establish that the appropriate expertise is engaged. This will be scored by the Scoring Committee (not to exceed 1 page).
     

8) Demonstration of capacity of management group (up to 10 points)

Narrative provided to demonstrate and provide evidence/information that management group has the capacity to administer LIFT program along with Land Trust, HOA, or affiliated organization. Summarize the organizations experience in affordable housing, and affordable homeownership in particular. How will the affordability of homes be maintained for the duration of the applicable restrictions. How will compliance and reporting to OHCS be handled? (limited to ½ page)
     

9) Service to Communities of Color (up to 15 points)

Points will be awarded based on comprehensiveness, specificity, quality of engagement and quality of services, according to the following criteria. The intent of this scoring is to ensure that underserved communities of color are represented in project design and sales. Project applications must score a minimum of 6 points in this section to qualify for project funding; respond in full to each question in this section.  Urban projects must score a minimum of 5 points in this section to qualify for project funding.

1) Share your understanding of historically underserved communities in your metro area; include demographics and other factual data in your response.
[bookmark: Text6]     

2) How have you engaged with this community or communities in planning for this project? Some examples include: outreach partnerships with community agencies, places of worship, community centers, stores that sell culturally specific products
     

3) How do you plan to ensure these communities are aware of the housing opportunity created by this development? Please describe planned outreach efforts and community resources that you will connect with/utilize. Some examples include: outreach partnerships with community, places of worship, community centers, stores that sell culturally specific products
     

4) What barriers do you anticipate these communities encountering in accessing housing? What is your plan for mitigating identified barriers to access? Some examples include: making materials available in languages other than English, less restrictive qualifications for income and/or criminal background screening, an approach of screening tenants into units as opposed to screening tenants out. Please attach actionable MOUs with service organizations as Exhibit 1. Please note: Signed MOUs with service providers are required in order to score points for this criterion.
     

5) How were unit size/development configuration influenced and informed by what you’ve learned about the community(ies) you’re serving?
     

b. Rural Areas
Points will be awarded based on comprehensiveness, specificity, quality of engagement and quality of services, according to the following criteria. The intent of this scoring is to ensure that underserved communities of color are represented in project design, and sales. Scores will be scaled to the populations within rural areas, which are understood to be different than those in urban areas. Culturally responsive resources that foster connections with communities of color in rural areas are less likely to be stand-alone organizations. Instead, culturally responsive services and resources may be part of the array of services offered through organizations that serve the broader community and have connections to provide support to communities of color. Project applications must score a minimum of 5 points in this section to qualify for project funding; respond in full to each question in this section.

1. Share your understanding of historically underserved communities in your metro area; include demographics and other factual data in your response.
          

2. How have you engaged with this community or communities in planning for this project? Some examples include: outreach partnerships with community agencies, places of worship, community centers, stores that sell culturally specific products
          

3. How do you plan to ensure these communities are aware of the housing opportunity created by this development? Please describe planned outreach efforts and community resources that you will connect with/utilize. Some examples include: outreach partnerships with community, places of worship, community centers, stores that sell culturally specific products
          

4. What barriers do you anticipate these communities encountering in accessing housing? What is your plan for mitigating identified barriers to access? Some examples include: making materials available in languages other than English, less restrictive qualifications for income and/or criminal background screening, an approach of screening tenants into units as opposed to screening tenants out. Please attach actionable MOUs with service organizations as Exhibit 1. Please note: Signed MOUs with service providers are required in order to score points for this criterion.
          

5. How were unit size/development configuration influenced and informed by what you’ve learned about the community(ies) you’re serving?
          



